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KUWAIT: Cityscape Kuwait, the premier
real estate investment and development
event in the State of Kuwait, will be
opening its doors on December 7-9 at
the Kuwait International Fairgrounds in
Meshref. With less than one month until
the opening, the exhibitor numbers
have now exceeded 50 exhibitors from
the domestic, regional and international
markets. Participants are anticipating a
premier platform to showcase their lat-
est projects to an audience of investors
and real estate professionals, and to net-
work with the industry in a dynamic
business environment.

Further to bringing the local real
estate market to global attention,
Cityscape Kuwait will also help develop
the Kuwaiti market towards a new era of
creativity and development, with a view
of positioning Kuwait as a forward-think-
ing property market on a regional level.
Parallel to the Cityscape Kuwait exhibi-
tion, the Kuwait Real Estate Summit will
be held on 7 - 8 December, and is the
key networking event for developers,
government officials, investors and fin-
anciers shaping the real estate industry
to share insight, discuss important issues
and network with the industry.
Participants at Cityscape Kuwait shared
their expectations and revealed exclu-
sive products they will showcase at the
exhibition.

URC
Ranimah Al Mattar, United Real Estate

CO. (URC) Executive Vice President, said
that participating in such a reputable
and internationally well-known exhibi-
tion such as Cityscape Kuwait enables
the opportunity to position United Real
Estate Company (URC) as a leading real
estate developer in the MENA region,
especially since it is the first time the
exhibition is held in Kuwait. Additionally,
it is a platform to showcase URC projects

in an arena which hosts real estate com-
panies and professionals as well as end
users, potential customers and investors,
all in one location. 

“Real estate is one of the strongest
and most competitive sectors in Kuwait,
and thus an immense area for discussion
of the latest trends, role of government,
laws and regulations. Cityscape’s impact
lies in the seminars and panel discus-
sions, which will take place, in addition
to networking opportunities and a
chance to obtain real feedback from visi-
tors”. URC will be showcasing its latest
developments in the region which
include ‘Aswar Residences’, a 75 unit resi-
dential community comprised of three-
story villas, in the emerging area of New
Cairo in Egypt. ‘Raouche View at 1090’ is
URC’s prestigious and private residential
building located in Beirut and situated
directly across from the famous Raouche
rocks. Another development showcased
at Cityscape will  be ‘Abdali  Mall ’,  a
design-led, energy efficient mall, situat-
ed in the new downtown district of
Abdali in Amman, Jordan. 

KUWADICO
On the other hand, KUWADICO CEO/

Deputy Chairman, Khalil Al Abdullah
stressed on Cityscape’s importance in
developing the real estate industry, and
was keen to participate in the inaugural
Cityscape Kuwait event due to the posi-
tive experiences from previous events
such as Dubai, Abu Dhabi and Cairo.  He
said: “Cityscape Kuwait provides a
unique marketing opportunity.
Cityscape is well recognized for its repu-
tation and has become a yearly forum
for investors from all around the world
as well as for individuals looking for resi-
dential products”.

Al Abdullah elaborated that at
Cityscape Kuwait, KUWADICO will pro-
vide visitors with the opportunity to

benefit from the last chance of the “pay-
ments’ facilities” service. This is related to
the potential increase in financial index-
es of real estate in Egypt due to the state
of the political stability expected post
parliamentary elections. He confirmed
that KUWADICO offers distinguished and
exclusive real estate products, he said:
“we have managed to sell all units of
Grand Heights/ part one, two and three
and will soon accomplish the selling of
all of part four and five”.

Capital Lands
Commenting on this event, Sami

Khaled Al Amer, Chairman of Capital
Lands Real Estate Development, said:
“Our company is one of the pioneers and
leading specialists in real estate develop-
ment and marketing. The company has
engaged on strengthening its position
by marketing and managing real estate
projects and investments with great
prices, and leasing services to the owner
after the purchase”. Al Amer further
emphasized that all units have been
completely sold out in Jawharat Salalah 1
and Jawharat Salalah and currently the
company is now working on marketing
Jawharat Salalah 3 and Jawharat Muscat
which will be at Cityscape Kuwait. The
company is also marketing other projects
in Oman.  “Our company provides credit
facilities in Istanbul. With future upcom-
ing projects in Turkey: Sapanca villa and
in Sharjah; investment units with owner-
ship and promising profits”, he ended.

Projacs International
Sameer Abu Shanab, Sr VP & Area

Manager of Projacs International Kuwait,
Iraq & Jordan said: “Cityscape Kuwait
plays a key role in shedding light on real
estate leaders in Kuwait. The exhibition
is set to have a pioneering role in both
developing and supporting the indus-
try”. Abu Shanab added that the compa-

ny will have new products on display at
the exhibition and expects a great
turnover due to the golden opportunity
the exhibition provides to meet
prospects and potential investors from
Kuwait and the region.

Alarjowan 
Ehsan Abu Nefisah, CEO and partner

of Alarjowan Real Estate said that the
company always play a key role in all real
estate exhibitions participation, and will
play the same role at Cityscape Kuwait at
which the company will provide and
launch new real estate products, and will
put the facility to be accessible to every-
one while securing a convenient return
on investment  Abu Nefisah elaborated
that the Cityscape Kuwait event will be
very significant for the State of Kuwait ,
because it has become customary in
Dubai yearly, and to be in Kuwait, this in
itself  a unique success.  “ We expect
Cityscape Kuwait to be the most suc-
cessful real estate exhibition in the
region considering the high individual
purchasing capabilities of Kuwaiti
investors. In fact the Cityscape Kuwait
exhibition is expected to achieve great
success and will have a bigger echo in
the Gulf region” At Cityscape Kuwait,
Alarjowan Real Estate will showcase cur-
rent and new real estate projects.

Mazaya Holding
Engineer Ibrahm Al Saqabi, CEO of

Mazaya Holding said: “At Cityscape
Kuwait, the opportunities are extensive.
Al Mazaya is one of the Middle East’s
leading real estate companies and
Cityscape Kuwait is the largest real
estate exhibition in the country. Clearly
it is an outstanding forum to network
with our peers, to ascertain trends in the
sector and discuss new innovations.  It is
also an excellent opportunity to reach
our audience, to identify the real estate

needs of investors from both the region
and from all  over the world, and to
explore which markets are in demand.
Reciprocally, investors can take the
opportunity to learn about Al Mazaya’s
goals and aspirations, ethos, current
developments and future plans”.

He added: “One of the major strengths
of Cityscape Kuwait is that it manages to
bring together a great number of the
country’s most influential real estate play-
ers.  It will no doubt shed a greater light
on market trends and local demand in
Kuwait’s real estate sectors - both com-
mercial and residential” Al Saqabi con-
firmed that with the industry’s continued
resurgence as market conditions improve,
it is very possible that exhibitors will proj-
ect their collective confidence onto
investors, providing reassurance about
the market’s health and generating
excitement about impending opportuni-
ties - which would bode very well for the
future of real estate in Kuwait over the
short and medium run. 

Al Mazaya is continually working to
identify, analyze and evaluate a broad
variety of opportunities within the local
and regional markets. Future plans will
be announced at the appropriate stage,
but comprehensive and detailed infor-
mation about our current developments
will be available at our Cityscape exhibi-
tion. Al Mazaya is committed to provid-
ing the market, shareholders and cus-
tomers with the best, as well as unique
developments and solutions within the
real estate sector. That is why we have
built a strongly established reputation
for thinking big and creating value, all
the while growing and maintaining the
trust of large-scale investors, both in the
Kuwaiti market and abroad. Al Mazaya is
planning to showcase in the exhibition
the current projects at hand for sale &
rent and will shed light on the projects
in the pipeline. 

Cityscape Kuwait to showcase the latest unique projects & services
The biggest real estate exhibition in Kuwait
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LONDON: Tin is once again failing to live up to its
bull hype. The price of the soldering metal on the
London Metal  Exchange (LME) last  month
touched a 15-month low of $19,000 per ton.
Down by over 10 percent on the start of the year,
it is vying with copper and lead for worst per-
former of 2014. Yet back in January analysts in
the Reuters poll picked tin as a likely positive per-
former this year, based on a near unanimous view
that supply would fail to meet demand. Tin’s sup-
ply challenge, a combination of depleting grades
at existing producers and a lack of new mines, is
a core part of this metal’s bull narrative. So too is
Indonesia, the world’s largest exporter. The coun-
try has exerted increasing control over the band
of free-wheeling producers operating out of the
tin-rich islands of Bangka and Belitung.

The government has introduced new mini-
mum purity standards on exports and required
everything that leaves the country to be first
traded on a local  bourse,  the Indonesia
Commodity and Derivatives Exchange (ICDX). The
explicit aims are to increase the value of the
country’s minerals exports and to instill some
environmental discipline over producers. The
implicit aim is to achieve higher prices, wresting
pricing power from the “speculators” on the LME
in favor of industrial players trading on the ICDX.
Quite evidently,  things are not going to
Indonesian plan. But which has stymied tin’s bull-
ish prospects this year? Funds or fundamentals?
Or both?

Funds
Speculative money flows on the LME can now

be tracked thanks to the exchange’s  new
Commitments of Traders Report (COTR). The
report by its very nature can only offer a partial
picture on the complex positioning landscape on
the LME, but the “managed money” component is
a relatively clean prism through which to see

investment flows. Although tin’s occasional illiq-
uidity deters many larger investment players, the
LME’s COTR still shows over 90 currently active
money managers. And, it is clear from the graphic
below, they have been steadily trimming long
positions and adding to short positions since
around the start of August.

Indeed, the net long position shrank to just
0.6 percent of  open interest  at  the end of
October. It recovered marginally to 1.5 percent in
the first week of November but is still the lowest
of any of the major LME metals. The shift in posi-
tioning neatly dovetails with tin’s price perform-
ance over the same period, the market breaking
down through support at $22,000 late in August
and accumulating downside momentum until
that mid-October low down at $19,000. 

Indonesians, government officials and produc-
ers alike, will likely view the linkage as proof that
“speculators” have stymied the price to the point
that the country is now actively considering with-
holding supply from the market as a way of sup-
porting prices. Yet, while short-selling by money
managers does seem, at the very least, to have
exacerbated the price breakdown since August,
it’s worth considering the lay of the land before
then.

The LME only launched its positioning reports
at the end of July but at that time the managed
money net long position on tin was over 14 per-
cent of open interest. Only zinc boasted a higher
net long ratio. Back then, it seems, “speculators”
were actively supporting the tin price above
$22,000 per ton, in effect working with the
Indonesian authorities, who have used a “sug-
gested opening bid” on ICDX trading as an unoffi-
cial floor price. It’s still noticeable, by the way,
how many funds have kept the tin faith on the
LME. The shift in net positioning has been much
more about new shorts being initiated than old
longs closed out. So, how come the price wasn’t

going higher i f  both London funds and
Indonesian authorities were on the same side?

Fundamentals
The simple answer is fundamentals. And par-

ticularly those of supply, given tin’s bull story
rests not on its somewhat unexciting usage pro-
file but on its supposed lack of new mines. Firstly,
despite Indonesia’s best efforts to limit exports,
including a brief  moratorium on sales in
September, shipments have fallen by only a mar-
ginal 10 percent so far this year.

Indeed, there is a strong suspicion that the
official figure of 65,575 tons is an undercount.
The official figures are provided by the Ministry
of Trade and denote what is being registered and
checked under the country’s new export regime.
Other forms of tin, such as solder or alloys, may
still be seeping out of the country. Certainly, the
Indonesian police suspect as much, which is why
they swooped on 2,000 tons of outbound ship-
ments in September. The authorities evidently
have their suspicions as well, which is why the
export regime is being tightened up further this
month. And while Indonesia struggles to control
what its own industry is up to, it has even less say
over what other countries do.

China is the world’s largest producer but also
the largest consumer of tin and it has historically
been a net importer. Import flows have dropped
markedly since the middle of last year. The official
customs figures show net imports slumping by
46 percent to 5,740 tons in the first nine months
of 2014.

That, however, may be misleading, if China is
shipping metal out in forms that do not make it
into the official export data.  Cui Lin, Chinese rep-
resentative of industry group ITRI, recently told
the SMM Tin Conference, held in Suzhou, that
exports may have been as much as 8,000-9,000
tons in the January-August period.—Reuters

Which stymied the tin market? 
Funds or fundamentals?

NBK grabs FireEye 
‘Excellence Award’ 
First of its kind in the region

KUWAIT: National Bank of Kuwait (NBK)
received the Excellence Award from
FireEye, the leader in stopping today’s
advanced cyber attacks, for its commit-
ment and achievements in protecting its
customers against advanced cyber-
attacks. This award is the first of its kind
in the region. At a prestigious ceremony
during the Gitex 2014 event that was
recently held in Dubai, FireEye recog-
nized NBK for adopting world-class secu-
rity standards and best practices to pro-
tect its customers against the advanced
security threats. 

Dimitrios Kokosioulis, NBK’s General
Manager, Operations and Information
Technology Group, received the award
from Ray Kafity, FireEye’s Vice President,
FireEye Middle East, Turkey and Africa, at
NBK’s Head Office, in the presence of
Tamer Gamali, NBK Chief Information
Security, Samer Besiso, FireEye Country
Manager Kuwait and Ayed Alqartah,
FireEye Senior Systems Engineer.

“This recognition demonstrates NBK’s
commitment to protect its customer’s
data and transactions against the grow-
ing cyber-attacks and Information securi-

ty threats worldwide”, said Kokosioulis.
“NBK adopts the best, most-advanced
practices and measures in Information
Security to provide its customer a secure
banking environment.” Kokosioulis
added “NBK constantly invests in its IT
infrastructure to enhance its information
security level. We are glad to see our
efforts recognized by a leading interna-
tional firm such as FireEye.”

In his turn, Kafity said “NBK have
shown an ongoing commitment to pro-
tecting their Internal Network
Infrastructure from advanced cyber-
attacks. They are a great example of how
organizations need to start taking
advanced cyber-attacks more seriously
and understand how traditional defenses
are failing.” “Recent FireEye research has
shown that Over 95% of organizations
are compromised even if they have tradi-
tional defenses in place and with an
attacker having access to the systems for
229days before A company is aware it
has been compromised. Organizations
need to be able to adapt their security
defenses to tackle these new threats”
Kafity added. 

KUWAIT: ABK is proud to
announce a new alliance with Al
Jothen Beauty Co.  Our cardholders
will be offered up to 15% discount
if they use their ABK cards for pur-
chases at their Al Salmiya show-
room. Ali Al Sammak, Senior man-
ager -  retail  banking at ABK
explained that, “It is with great
pleasure that we announce an
alliance with such a prestigious
company. Al Jothen Beauty Co.
joining our directory as part of the

ABK Advantage Program is a great
way to reward our customers on
their purchased items.”

Al Sammak further elaborated,
“Al Jothen Beauty Co joins a wide
and varied selection of companies
that are part of the ABK Advantage
Program.  Many companies offer
our customers up to a massive 45%
discount on their purchases if they
use their ABK cards as the pre-
ferred choice of payment.  Hotels
and resorts, fashion, jewelry and

watches, furniture, restaurants and
cafes, health and beauty, gifts and
services, l ifestyle and so much
more are all offered at discounted
prices but only to ABK customers.
That’s a great advantage to bank-
ing with ABK! “ For more informa-
tion on how to join the ABK
Advantage Program please visit
www.eahli.com to talk directly with
one of our Account Managers
through Al Ahli Chat Service or call
Ahlan Ahli on 1899899.

Al Jothen Beauty Co joins 
ABK Advantage Program

Ali Al Sammak


